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OWNERSHIP LEASING

PROS

- Represents an investment opportunity - Simpler, presents a lower administrative burden

- Provides control over clinic appearance/maintenance - Avoid risks/responsibilities of being a landlord

- Property can be refinanced to fund future renovations/growth

- Provides indefinite certainty of practice location

CONS

- Higher professional fees re. ownership structure, risk mitigation - Risks associated with lease terms and clauses

- Greater administrative burden           •  Relocation - Landlord can force a relocation on short notice

- Downpayment generally required up front           •  Demolition - Landlord can demolish the building on short notice

- Lease renewal is dependent on landlord agreement and cooperation

KEY CONSIDERATIONS

- Commercial property ownership has the dual effect of mitigating the risk of clinic relocation while also constituting a potentially low

   risk, long-term investment. If building ownership is not desired immediately but is a future goal, the selling dentist may agree to a building 

   purchase option or right of first refusal being included in the dental practice acquisition, allowing for a building purchase at a later date.

          •  Distinction: a building purchase option allows the buyer to trigger the building purchase within a defined time period; a right of first 

              refusal allows the vendor to determine the timing of any real estate transaction.

- If the clinic space is leased, a buyer must carefully review the lease terms, including term remaining, renewal options (generally longer is 

   better), tenant-landlord relations are important as any hostility harms the chance of renewing. Relocation and demolition clauses present 

   additional risk.
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